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Executive 

Summary
Listing #:

Business Name:

Owner’s Hours:

Type Of Business:

Incorporation State:

Licenses Required:

Location:

Website URL:

Year Established:

Reason for Sale:

971-00000

Your Florida Business

40 hours per week

C Corp

Florida

State / Local Tax Certificate

1234 Florida Ave., suite 5

Your Town, FL 34567

www.yourFLbusiness.com

2000

Owner retirement
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• Hours: 8am-5pm Monday – Friday 

• Number of Employees: 6 (2 FT, 4 PT)

• Owner’s Responsibilities: Business & 

Operations Management, Sales, HR
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This business offers high quality products

and services across the full county, with

a potential to expand into surrounding 

counties.

Current operations serve over 2,000 

customers a month across multiple 

industry sectors.

Operations
Overview



Long-standing Reputation

This business was initially established in 2000, and has 
since grown through acquisitions, amassing a large and 
loyal customer base.

Diverse Client Base

The nature of this business operates with both 
residential and commercial customers – everything 
from small businesses to big box retailers.

Low Seasonal Downturn

This business is busy all year round; June and July tend 
to be slower months, but the services are consistently 
needed throughout the year.

Key Features
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Turnkey Opportunity

This business is fully equipped and ready 
to operate, eliminating the time-
consuming process of setting up a new 
operation from scratch.

Existing Customer Base

This business maintains an active 
customer list, as well as benefiting from 
excellent word-of-mouth advertising from 
satisfied clients.

Growth Potential

The business does not yet have a strong 
social media presence, and as such this 
addition could dramatically increase the 
opportunities available. A second location 
could also expand the business’ footprint 
into surrounding counties.

Benefits

6



Included in the Asking Price:

Furniture, Fixtures & Equipment: $100,000

Leasehold Improvements: $25,000

Inventory: $25,000

Owner Benefit: $200,000

Asking Price: $499,000

Financial
Snapshot
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2019 Financials
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2018 Financials
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2017 Financials
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Location

dd

This business’ primary location is in a popular retail plaza on a high-traffic road through the city center, allowing it to benefit from 
visibility to a large number of potential customers each day.
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About The Area – Lee County

Fort Myers, on the southern Florida Gulf Coast, is a quiet city famous for its palm-tree lined streets. Not a typical beach town, it 
nonetheless maintains a tropical flavor, attracts some tourists, and is home to several baseball spring-training camps. Many young 
professionals and retirees live in Lee County and residents tend to be conservative. Offshore islands Sanibel and Captiva are more 
touristy, although both are restrained in development compared to other areas in the state. Cape Coral, just to the southwest, is a 
relatively large and new planned community even more popular with retirees, 115 square miles in all, located along canals and the 
waterfront. Although Fort Myers is better known, Cape Coral is actually the larger community. #41 in Best Places to Live; #2 in Best 
Places to Retire.

¨ ECONOMY The unemployment rate in Lee County is 3.4% 
(U.S. avg. is 3.9%). Recent job growth is Positive. 
Lee County jobs have increased by 1.9%.

¨ COST OF LIVING Compared to the rest of the country, 
Lee County's cost of living is 14% lower than the 
U.S. average.

¨ POPULATION Lee County's population is 700,165. 
Since 2010, it has had a population growth of 15.5%.

¨ TRANSPORTATION  Average commute time is 27
minutes. The national average is 26.4 minutes.

¨ REAL ESTATE  The median home cost in Lee
County is $228,400. Home appreciation the last 10 
years has been 5.1%.

¨ SCHOOLS Lee County public schools spend $9,938
per student. The average school expenditure in the U.S. 
is $12,383. There are about 16.3 students per teacher 
in Lee County.
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This Florida business is an outstanding opportunity, just ready for a new owner to grab the 

reins, take over, and drive it forward to the next level of performance. 

The current owner and team have built the business over many years to develop a widespread client 

base and a profitable position. So much of the “heavy lifting” has been done and now it is time to 

reap the benefits. 

We are available to answer any questions you may have – and if you think this just might be your

future waiting to happen, please get in touch and let us make arrangements for you to meet with

the current owner to discuss this opportunity in more depth.

(800) 648-2630 Inquiries@BusinessGuideFlorida.com
(800) 648-2620 Inquiries@BusinessGuideFlorida.com
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Legal Notices

Notice Of Confidentiality

The contents herein are confidential and are not to be reproduced or distributed to another party without consent of Green & Company. Recipient(s) of this document recognize(s) that this 
proposed sale is a highly confidential undertaking, and that the Owner’s intent to sell, or execution of an agreement to sell, if disclosed or discussed publicly prior to closing, could cause irreparable 

damage to the Owner’s Business. Accordingly, all facts, information, discussions (written or verbal), reports by paper, facsimile, or digital media (computer disks, email, etc.) given to Recipient 

relating to this proposed sale shall be kept absolutely private and confidential. No reproduction, distribution or public discussion is authorized without written permission of Green & Company. 
Recipients of this document who do not honor this confidentiality requirement could face punitive damages associated with a breach of confidentiality. This information is provided strictly on a need 

to know basis and should not be discussed with anyone beyond the Recipients immediate Business Associates who have a need to know to properly evaluate this opportunity. Confidentiality 
requirements apply to anyone in Recipient’s immediate business organization who has access top any information relating to this proposed sale. If, after reviewing the following information you 

decide not to pursue the purchase further, please return all information received to Green & Company.

Inquiries and Green & Co. Role

Green & Co. Business Brokers / Green & Company Brokers, INC (Green & Company) is acting as transactional broker for the Seller in the proposed transaction. Green & Company fees are paid 

entirely by the seller. As such, all inquiries and follow-up must be coordinated through Green & Company. Neither the employees of Company nor Company’s customers or competitors are aware 

of this transaction. Therefore, no contact with the industry or the Company is permitted without the express written consent of Green & Company and the selling shareholders. All buyer visits will 
be arranged by Green & Company and hosted jointly by the Green & Company Listing Broker and Company shareholder.

Purpose
This Confidential Business Review, presented by Green & Company, is intended to acquaint a prospective purchaser with relevant preliminary information regarding the selling Company (hereafter 
the “Company”) whose business is currently available for acquisition, sale or merger. The overall format of this Confidential Business Review is designed to reflect to a prospective purchaser the 

factors that create value within the Company and assumes that any sale will take the form of sale of assets with assumption of operating liabilities. This Confidential Business Review is being 

furnished to prospective purchasers having signed a Confidential Agreement, and having made a specific request for information regarding the Company for the purpose of determining any interest 
in submitting an offer to acquire the Company or its business.

If the purchaser decides not to pursue the possible purchase of the Business, prospect will promptly destroy all information previously furnished by Broker or Seller, including any and all 
reproductions of the same, and further, shall destroy any and all analyses, complications or other material that incorporates any part of said information.
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Legal Notices, continued

Notice And Disclaimer

Although Green & Company attempts to provide useful and timely information, we do not guarantee that the information is accurate, current, or suitable for any purpose. The data items contained 

in this document and attachments were obtained from the Seller and not from Green & Company. We assume no obligation to update or continue to post information. Green & Company and/or its 
respective brokers make no representations about the suitability of the information contained in the documents and related graphics published as part of the services for any purpose. All such 

documents and related graphics are provided “AS IS” without warranty of any kind. Green & Company and/or its respective brokers hereby disclaim all warranties and conditions with regard to this 

information, including all warranties and conditions of merchantability, whether express, implied or statutory, fitness for a particular purpose, title and non-fringement. In no event, shall Green & 
Company and/or its respective brokers be liable for any special, indirect or consequential damages or any damages whatsoever resulting from loss of use, data or profits, whether in an action of 

contract, negligence or other tortuous actions, arising out of or in connection with the use or permanence of information available from the services.
The documents and related graphics published on the service could include technical inaccuracies or typographical errors. Changes are periodically added to the information herein. Green & 

Company and/or its respective brokers may make improvements and/or changes in the product(s) and/or program(s) described herein at any time.

Green & Company has based this presentation and analysis upon information supplied by the Seller. Green & Company did not make an attempt to independently verify these representations, and, 
therefore does not make any expressed not implied warranties as to the conclusions drawn. During the due diligence process, it is the responsibility of the Buyer, with the aid of an accountant 

and/or attorney, if necessary, to independently verify all representations which have been made.

Photo Disclosure

This document may include stock photography for marketing purposes; equipment depicted in these images may not match that owned by the business.

Safe Harbor Statement

“Safe Harbor” Statement under the Private Securities Litigation Reform Act of 1995: This document includes “forward-looking statements” intended to qualify for the Safe Harbor from liability 
established by the Private Securities Litigation Reform Act of 1995. These forward-looking statements generally can be identified by phrases such as Green & Company or their agents “believes”, 

“expects”, “anticipates”, “foresees”, “forecasts”, “estimates”, or other words or phrases of similar import. Similarly, such statements herein that describe the company’s business strategy, outlook, 

objectives, plans, intentions, or goals also are forward-looking statements. All such forward-looking statements are subject to certain risks and uncertainties that could cause actual results to differ 
materially from those in forward-looking statements.
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